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B E R K S H I R E  H A T H A W A Y  H O M E S E R V I C E S  C A L I F O R N I A  P R O P E R T I E S

COMMITMENT OF SERVICE LETTER

I understand that buying a home is a major decision that can be filled with apprehension  
and concern. My job is to help you find the home that meets your needs, and to help  
make the homebuying process efficient, stress-free, and successful. 

As your Berkshire Hathaway HomeServices California Properties sales associate,  
my goal is to help you find the perfect home. 

I commit to you that I will:

 • Communicate with you in a timely and efficient manner. 

 • Plan a home search based on your needs. 

 • Introduce you to properties and neighborhoods that meet your requirements  
  based on our plan. 

	 	 				□  Preselect properties that match your criteria. 

	 	 				□      Provide sources of information on questions of interest to you,  
        such as schools, neighborhoods, and transportation. 

	 	 				□      Prepare a preliminary estimate of costs associated with buying a property. 

 • Help you obtain the financing you may need for a home purchase. 

	 	 				□      Provide you with information on becoming pre-qualified or  

        pre-approved for a mortgage. 

	 	 				□     Help you find a reliable financial institution. 

 • Assist in preparing a purchase offer on the property of your choice. 

	 	 				□      Review information on sales of comparable homes to help you  
        decide on the price and financing terms that you want to offer. 

	 	 				□      Recommend that you obtain professional home, termite, or other  
            inspections. I will review the inspection reports with you. 

 • Represent you in the transaction with the seller. 

	 	 				□      Present your offer to the seller, through their real estate professional. 

	 	 				□      Negotiate in your best interests, including the handling of counteroffers,  
       to reach an agreement that is acceptable. 

 • Work to protect your interests during the completion of the transaction. 

	 	 				□      Work with the seller’s broker, the lender, and others to see that all  
      requirements of the purchase agreement are satisfied, and to help  
       keep the transaction on schedule. 

	 	 				□      Keep you informed of the progress of the transaction.

	 	 				□      Accompany you on a comprehensive walk-through of the property  
       before closing (if provided for in the agreement), and assist you in  
       managing any problems discovered during the walk-through.

	 	 				□      Follow up on any remaining details after the close of sale, and  
      provide you with information on additional services you may need. 

Signature of Agent Date



HOW TO
LOOK AT HOMES
Discovering the right home should be an exciting event.  
As a Berkshire Hathway HomeServices sales professional,  
my commitment is to make your home search as stress-
free and efficient for you as possible.

• Identifying up front what is affordable will save time 
and frustration in the home-finding process. It is 
important to consider the financing options available 
and to begin the mortgage pre-approval process as 
soon as possible.

• From the multitude of properties currently on the 
market, I will select those that most closely meet your 
unique needs and interests. It is best to preview only  
a few homes at a time.

• We will schedule time to look at homes and 
neighborhoods. I will arrange showing appointments 
with the sellers or their brokers.

• If the seller or their real estate professional is at the 
property when we are there, it would be best for you  
to limit your conversation with them.

• In order to help me find the right home for you, I will 
ask you to tell me your thoughts about each property 
you see–the positives and the negatives. We will 
continue to assess your needs and buying criteria.



FINANCING YOUR 
HOME PURCHASE
Unless you are in a position to pay all cash for 
your home, you will need to obtain a home loan 
(mortgage) to complete the purchase. I will assist 
you in this process to help ensure that you obtain  
the financing that meets your needs.

• Being pre-approved for a loan before you submit  
 an offer will put you in a stronger negotiating   
 position, and can save time in the loan-approval  
 process. 

• I can put you in touch with experienced loan   
 officers at leading mortgage companies. Your   
 loan officer will be your principal guide through  
 the financing process.

• Various financing options may be available to   
 you, including: 
   - Fixed-rate mortgage 
   - Adjustable-rate mortgage (ARM) 
   - Government-assisted (FHA or VA) financing 
   - Seller-assisted financing 

• You can expect the lender to ask for standard   
 information regarding your income, expenses   
 and obligations.



Once you have found the right property, the next step  
is to make a purchase offer to the seller.

Determine the price you want to offer 

• The price the seller is asking may or may not reflect  
  realistic market value. 

 • The best way to determine market value is with a   
  Comparative Market Analysis (CMA) showing similar  
  properties that sold recently, those that are currently  
  active on the market, and those that failed to sell. 

 • I will discuss with you an estimate of costs associated  
  with purchasing this property.

Decide on financing 

 • We will review together the status of your loan pre-approval. 

 • We will work together with your loan officer to explain   
  financing options and help you determine the mortgage  
  plan that best fits your requirements.

Decide on other issues that are important 

 • Items of personal property you want included  
   with the house 

 • Warranty, inspections, repairs or other home    
   enhancements by the seller 

 • Closing date and possession

I will present your offer 

 • The seller will have three choices: accept your offer  
  as it is presented; reject it completely; or propose  
  adjustments to your offer (counteroffer). 

 • If there is a counteroffer, you can choose whether  
  to accept it, reject it or counter it.

Once you have reached agreement with the seller,  
you will have a firm contract to purchase the home.

SUBMITTING AN OFFER



 
 
 

Overview of the Buying process 

 

*the number of days will vary based upon terms accepted in offer.  These are the standard limitations. 
 

Offer Accepted 

 3 days after acceptance 

o Wire 3% of purchase price (as Earnest Money Deposit or EMD) to 

Escrow company 

 Up to 17 days* after acceptance of offer 

o Property Inspection to be finished 

o Request for Repairs/Credits should be negotiated and finalized 

o Contingencies removed 

 Up to 21 days* after acceptance of offer 

o Loan Approval must be finished 

o Appraisal must be completed 

o Contingencies removed  

 1 day before closing 

o Wire remaining 17% of purchase price to Escrow company 

 Or remaining amount if deposit is other than 20% (depends on 

loan terms) 

o Wire funds to cover closing costs (see Estimate of Costs sheet) 

 Day of Closing 

o Property is officially yours and keys will be delivered to you 

 

This timeline will be reviewed with you throughout the process.  Also, as a 

reminder, you should always call the Escrow Company for wiring instructions due 

to the amount of fraud occurring in real estate transactions. 



 

 

 

COSTS OF BUYING A HOME 

 
 

Many buyers are unaware of the hidden costs when buying their dream home.  

We have been told constantly over the years that all you need is 20% down to 

buy a house and be able to pay the mortgage and property taxes.  Don’t get me 

wrong, this is true (though you can do less than 20% down these days), but there 

are other costs associated with your home purchase.   

Let’s take a look at a few: 

1. Inspections (the 3 basic inspections every 

homebuyers should plan for) 

$400-700 

a. General Home Inspection $400 

b. Termite Inspection $150 

c. Sewer Inspection $150 

2. Homeowners Insurance varies 

3. Loan Fees 1-2% of purchase price 

a. Loan Origination Fee  

b. Appraisal Fee  

4. Escrow and Title Fees 1% of purchase price 

a. Escrow Fee  

b. Title Insurance  

5. Property Taxes 1.16% of purchase price 

 

As you can see there are a number of other costs associated with buying your 
home.  It’s best to plan ahead and estimate between 2 – 5% of the purchase price 
will be required to close on your home.  Your lender, and the escrow company, 
will provide you an estimate once your offer has been accepted. 



 

 
 

 

AIKANE “IKE” BELEZ 

From the very first time I went apartment hunting with friends 
before graduating high school, I felt a desire to work in the real 
estate field. There was something about looking at floor plans, 
comparing prices and amenities, and learning about new 
neighborhoods that really piqued my interest. At the time, I had 
absolutely no idea how to turn this interest into a career (and 
I'm assuming I do now), so I took a rather circuitous route to get 
where I am today. 
 
Prior to joining Berkshire Hathaway HomeServices, I worked in 
the healthcare/rehabilitation field while completing my 
bachelors and masters' degrees in Sports Medicine/Athletic 
Training. While I certainly have enjoyed my clinical work as a 
Certified Athletic Trainer, my passion for real estate was 
renewed in 2016.  Berkshire Hathaway HomeServices has been 
a great fit for me, with a top notch support system for every 
transaction! 

When you work with me, you get ME, not a giant team when 
you never know who will be working the open house or taking 
you to view homes.  I provide each client with individualized 
attention to meet your specific needs, whether you are a first-
time home buyer or a seasoned, veteran investor.  This is why I 
only work with a few clients at a time.  I want you to have my 
undivided attention! 

I enjoy the look on someone's face, and the passion in their 
voice, when they walk into their dream home.  I hope to help 
you find yours! I have lived in many different parts of the 
country, so I know that feeling when you, finally, find your 
home. Nothing beats it!   
 

Your home, Your way! 

 

 

Aikane Belez, Realtor 

M 424-276-1216 

O 310-777-7800 

abelez@bhhscal.com 

aikanebelez.bhhscalifornia.
com 

FB: aikanerealtor 

IG: aikane_b_realtor 

 



 

 

R. Miesels 
 

  

Aikane is an absolute pro. We purchased our first home with 
him, and he helped us understand the key steps and decisions 
we needed to make along the way. Like any real estate deal, 
there can be unexpected challenges that pop up as you 
proceed, and he always managed to make things clear for us 
and  provide really good advice. And – if you’re going to spend 
several hours of your weekend house hunting, you might as well 
do it with someone who’s fun to hang out with. Highly 
recommend him. 

In Los Angeles, I feel like everyone "knows an agent". We began 
this journey several years ago, and after being utterly disappointed 
by a family friend, we decided to seek someone on our own. 
Aikane was patient with us (remember we began this process 
years ago, and got discouraged at what we could/ couldn't afford). 
As first time buyers he was on OUR side. He was honest, which is 
so refreshing when other agents are pushy, essentially telling their 
clients whatever they THINK they want to hear, just to make a sale. 
I literally could not say enough great things about Aikane, he is 
honestly THAT great. There is no other agent that I would trust 
than Aikane!!! 

Aikane Belez is a very useful asset to have in your corner 
during the home buying/selling process. An honest and hard 
working realtor in an industry where those qualities are rare. 
Highly recommended if you're high on character 

B. McCord 
 

R. Fox and S. Shapiro 
 

 

 

 



Broker/Agent does not guarantee the accuracy of the square footage, lot size or other information concerning the conditions or features of the property provided by the seller or obtained from Public
Records or other sources. Buyer is advised to independently verify the accuracy of all information through personal inspection and with appropriate professionals. The property may have
video/surveillance devices. VESTAPLUS™ Copyright © 2019 by TheMLS™. Information deemed reliable but not guaranteed. Presented by: Aikane Belez CALDRE# 01993700

Aikane Belez, Realtor, FTBS
Berkshire Hathaway HomeServices California Properties - Beverly Hills

moible 424-276-1216
aikanebelez.bhhscalifornia.com    IG: aikane_b_realtor   FB: aikanerealtor

3629 W 58TH PL 3
# of Units

3,014/AS
Sqft

6,252/AS
Lot Size

Income 
SoldLOS ANGELES, CA 90043  SP $755,000

Expected on Market

Area 41 Parks - Hills - Heights

Subdivision

Sold Price/SqFt $250.50

Vacancy 0

Total Bedrooms 5

Total Bathrooms 3.00

MLS# 19-447982

APN 4004-004-030

Type # of Units Bedrooms Baths Furnished Rent Actual Rent Projected Rent

Unit 1 3 2 1.00 No $1,688.00 $4,923.00 $2,000.00

Unit 2 2 1.00 $1,850.00 $2,000.00

Unit 3 1 1.00 $1,385.00 $1,450.00

Directions: West of West Blvd and South of Slauson
Remarks: Fantastic location! Adjacent Windsor Hills, Ladera Heights, and two major developments, The Crenshaw project, and The New Inglewood Stadium.   This nice
Triplex offers, a 2 bed, 1bath & 2 bed 1 1/2 bath units front duplex, and a 1 bed, 1 bath back unit above the garage.  Each with it's own meter, one small garage(used as
storage room), with 2 side  by side storage rooms,  washer &  dryer hook up in each unit. The long driveway offers additional private parking.This is a tenant occupied sale.
please do not disturb tenants!!
Agent Remarks: Please do not disturb tenants, please do not enter property.  Please contact list agent with any questions, showings by appointment only. 

  *There are no signs on the property* Please contact list agent to schedule a viewing of this nice investment. Buyer to verify all sq footage,
and information on property. No blind offers will be accepted.Seller to choose  all services* Escrow:  Pickford Escrow -Kevin Gibson  * Title: California Title co.-Mark
Medina.  Accepting Back up Offers
Showing Remarks: Please do not disturb tenants!  with any questions. Open House Monday, April 8th, 5-6pm

 Income Details

Scheduled or Actual Actual

Rent Control %

GOI $59,076

Total Expense $4,581

NOI $54,495

Gross Income $59,076

Cap Rate

GRM 12.67

Actual AGR

Actual GAI

 Structure Info

Type of Units Triplex

Year Built/Source 1936

Stories 0

Buildings 2

Security

Sewer

Style

Prop Condition

View

Water

 Contract Info DOM 98

List Date 03-27-2019

List Price $749,000

Orig List Price $749,000

Status Date 07-03-2019

Sale Type Standard

CSO

Listing Type Exclusive Right

Disclosure As Is

 Land/Parking Info

Zoning LAR1

Addl Parcel

Rent Control

Land Type

Parking Type Garage - 3 Car

Total Parking 3

Covered Parking

Uncovered Parking

 Community/Development

Complex/Assoc Name

Tax Mello Roos

Mgmt. Co. Name

Mgmt. Co. Phone

Oth. Mgmt. Co. Name

Oth. Mgmt. Co. Phone

 Sale/Sold Info

Contract Date 04-06-2019

Sold Date 07-03-2019

Sold Price $755,000

Sold Price/SqFt $250.50

Sale Terms

SP/LP 100.80%

 Interior Features

AC/Cooling None

Heating Wall

Equip/Appl Garbage Disposal

Flooring

Laundry

Laundry Equip

 Exterior Features

Construction

Exterior Constr

Pool

Roofing

Spa

Fence

Aikane Belez
Berkshire Hathaway HomeServices California
DRE#: 01317331
LA2 CALDRE#: 01993700

Phone / Cell p: 424-276-1216 / c: 424-276-1216

Email abelez@bhhscal.com

Office Phone 310-777-7800

Aikane Belez
Berkshire Hathaway HomeServices California
DRE#: 01317331
SA1 CALDRE#: 01993700

Phone / Cell p: 424-276-1216 / c: 424-276-1216

Email abelez@bhhscal.com

Office Phone 310-777-7800



Broker/Agent does not guarantee the accuracy of the square footage, lot size or other information concerning the conditions or features of the property provided by the seller or obtained from Public
Records or other sources. Buyer is advised to independently verify the accuracy of all information through personal inspection and with appropriate professionals. The property may have
video/surveillance devices. VESTAPLUS™ Copyright © 2019 by TheMLS™. Information deemed reliable but not guaranteed. Presented by: Aikane Belez CALDRE# 01993700

Aikane Belez, Realtor, FTBS
Berkshire Hathaway HomeServices California Properties - Beverly Hills

moible 424-276-1216
aikanebelez.bhhscalifornia.com    IG: aikane_b_realtor   FB: aikanerealtor

5704 S RIMPAU 4
Beds

Baths 3.00
(3F 0T 0H 0Q)

2,200/ES
Sqft

Single Family 
SoldLOS ANGELES, CA 90043  SP $845,000

Expected on Market

Area 41 Parks - Hills - Heights

Subdivision

Sold Price/SqFt $384.09

Lot Size 6,400/VN

HOA Fee 1 & 2

MLS# 17-239130

APN 5007-026-021

Directions: S ANGELES VISTA, N SLAUSON
Remarks: SPECTACULAR COSMETIC REMODEL. SET ON A GRAND CORNER LOT, THIS VINTAGE COUNTRY ENGLISH HOME HAS BEEN RESTORED TO
PERFECTION! EXTREMELY LIGHT AND BRIGHT IN EVERY ROOM WITH TONS OF WINDOWS. FEATURES INCLUDE A STUNNING LIVING ROOM WITH SOARING
CEILING AND DECORATIVE FIREPLACE, A LARGE CENTRAL DINING ROOM, AN OPEN PLAN NEW GOURMET KITCHEN WITH WHITE MAPLE SHAKER
CABINETS, QUARTZ COUNTERTOPS, AND NEW STAINLESS APPLIANCES. MASTER SUITE FEATURES A PRIVATE BATHROOM WITH CARRARA MARBLE
FLOORING,  AND VINTAGE INSPIRED CHROME FIXTURES. ALL ADDITIONAL BEDROOMS ARE LIGHT AND BRIGHT. UPGRADES AND FEATURES INCLUDE NEW
ROOF, NEW DUAL PANED WINDOWS, NEW AC AND HEAT, UPGRADED PLUMBING AND ELECTRICAL, GORGEOUS REFINISHED HARDWOOD FLOORS
THROUGHOUT, NEW DOOR HARDWARE, INTERIOR AND EXTERIOR PAINT, AND NEW ECO FRIENDLY LANDSAPING THROUGHOUT. BONUS ROOM ATTACHED
TO GARAGE. GREAT LOCATION!
Agent Remarks: *** ALARM ON PREMISES. *** AGENTS PLEASE EMAIL  FOR SHOWING INSTRUCTIONS. MUST INCUDE NAME, BRE#
& COMPANY ***CHIMNEY AND FIREPLACE ARE DECORATIVE ONLY. SELLER WILL NOT REPAIR OR PROVIDE CREDIT. SQUARE FOOTAGE IS ESTIMATED,
BUYER TO VERIFY.

 Structure Info

Year Built/Source 1928

View Other

Stories 1

Guest House N/A

PUD

Sewer

Style Country English

 Land/Lot Info

Zoning LCR3YY

Land Type

Land Lease Purchase

Horse Property

Lot Acreage

Special Zone

Addl Parcel

 Contract Info DOM 56

List Date 06-12-2017

List Price $849,000

Orig List Price $849,000

Status Date 08-07-2017

Sale Type Standard

CSO

Listing Type Exclusive Right

Disclosure As Is, Owner Is Listing
Agent

 Community/Development

Tax Mello Roos

Complex/Assoc Name

Assoc Amenities

Assoc Fees Include

Assoc Pet Rules

Community Features

Rental Restrictions

Short Term Rentals

Short Term Rental
Duration

 Parking Details

Parking Type Garage

Total Spaces

Covered Spaces

Uncovered Spaces

Garage Spaces

Carport Spaces

 Sale/Sold Info

Contract Date 07-12-2017

Sold Date 08-07-2017

Sold Price $845,000

Sale Terms Standard Sale

Sold Price/SqFt $384.09

SP/LP 99.53%

 Interior Features

# Fireplaces/Details Decorative

Furnished Unfurnished

AC/Cooling Central

Heating Central

Flooring Carpet, Hardwood, Tile

Equip/Appl Dishwasher, Garbage Disposal, Gas Or
Electric Dryer Hookup, Hood Fan,
Range/Oven, Other

 Exterior Features

Pool No

Spa None

Tennis/Courts

Roofing

Fence

Laundry Inside

Aikane Belez
Berkshire Hathaway HomeServices California DRE#: 01317331
SA1 CALDRE#: 01993700

Phone / Cell p: 424-276-1216 / c: 424-276-1216

Email abelez@bhhscal.com

Office Phone 323-671-1200



B E R K S H I R E  H A T H A W A Y  H O M E S E R V I C E S  C A L I F O R N I A  P R O P E R T I E S

GLOSSARY OF TERMS

ADJUSTABLE-RATE MORTGAGE (ARM)  
A mortgage where the interest rate is 
subject to change over the term of the loan 
as determined by market influences such 
as interest rates on Treasury securities.

AMORTIZATION 
The process of paying debt by  
installments of principal and earned 
interest over a fixed period of time.

ANNUAL PERCENTAGE RATE (APR)  
A measure of how much interest  
credit will cost, expressed as an  
annual percentage.

APPRAISAL 
An expert judgment or estimate of  
the value of real estate, made by an 
appraiser, generally for the purpose  
of obtaining a real estate loan.

BALLOON LOAN 
An amortized loan calling for one  
large payment for the remaining  
amount due at a specified time  
during the amortized period.

CLOSING COSTS  
All fees and charges paid at closing for 
services including the lender or mortgage 
broker, and certain other fees paid to 
third parties for services that the lender 
requires the borrower to purchase.

CREDIT APPLICATION  
A form used by a lender to  
obtain personal, financial and  
credit information to appraise  
an applicant’s creditworthiness.

CREDIT REPORT  
Also known as consumer credit information, 
the report contains information about a 
consumer’s identity, credit relationships, 
any court actions, consumer statements, 
and previous inquiries into that file.

CREDIT SCORE  
A number, typically between 330  
and 830, that lets lenders and others 
determine how likely someone is to  
pay loans and credit cards.

DEBT  
A specified sum of money that is  
legally owed from one to another.

DEBT-TO-INCOME RATIO  
The ratio of a borrower’s monthly  
payment obligation on long-term  
debt divided by the monthly income.

DISCOUNT POINTS  
A lump sum paid to the buyer’s  
creditors to reduce the cost of the loan.  
This payment can either be required  
by the creditor or volunteered by  
the seller in a loan to buy real estate.

DOWN PAYMENT  
Amount paid up front when  
arranging credit, sometimes  
referred to as cash down.

EQUITY 
The financial difference between  
the current market value and the  
amount owed.

ESCROW  
Property or money held by a third  
party until the agreed-upon 
obligations of a contract are met.

ESCROW ACCOUNT 
Monies collected from the borrower’s 
installment payments for the 
purpose of paying property taxes 
and insurance. An escrow account is 
typically required when the loan is 
more than 80% of the property value.

FIXED RATE 
A rate of interest charged for credit 
that does not change over the life of 
the loan.

FORECLOSURE 
The legal action of the lender to take 
back possession of any property 
used to secure repayment of the loan 
when the debtor fails to meet the 
payment obligations.



B E R K S H I R E  H A T H A W A Y  H O M E S E R V I C E S  C A L I F O R N I A  P R O P E R T I E S

GLOSSARY OF TERMS

INSTALLMENT LOAN 
Debt borrowed for a specific purpose such 
as automobiles or real estate. The debt is 
paid in regularly scheduled installments 
over a specified period of time. The 
account is closed when the debt is paid.

INTEREST  
The charge for the use or loan of money, 
typically expressed as a percentage.  
The interest rate remains constant in  
a fixed-rate mortgage.

LIEN 
Legal document used to create a security 
interest in another’s property. A lien is  
often given as a security for the payment  
of debt. A lien can also be placed against  
a consumer for failure to pay what is owed.

LOAN ORIGINATION FEE 
The fee lenders charge for making a loan. 
Example: 1% for a $100,000 mortgage 
equals a $1,000 loan origination fee.

MARKET VALUE 
The worth of something determined by a 
willing buyer and seller in an open market. 
Market value can fluctuate depending on 
supply and demand, and other market forces.

MORTGAGE 
A written agreement to repay a loan. 
The mortgage serves as proof of an 
indebtedness and states the manner  
in which it shall be paid.

PITI 
Refers to the combined monthly amount  
of “principal, interest, taxes, and insurance” 
paid in the financing of real estate.

PRINCIPAL 
The original balance of money loaned.  
As the loan is paid over time, the principal  
is the remaining loan balance.

PRIVATE MORTGAGE INSURANCE 
(PMI) 
Loans with smaller down payments 
involve greater risk for the lender, 
who requires protection in case the 
loan goes into foreclosure. Anything 
less than 20% down payment usually 
requires PMI.

PROPERTY TAXES 
The annual real estate taxes charged 
to property owners based on the 
assessed value of the property.

REVOLVING DEBT 
Debt on an account that the borrower 
can repeatedly use and pay back 
without having to reapply every time 
credit is used (such as credit cards).

TERM 
The length of time the borrower  
has to pay back a loan.
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